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TURNING STAGNATION INTO POWERFUL ACTION

Just the title conjures up power. Keep this in your mind and it can empower you daily to take meaningful action. Meaningful action leads to results. Sometimes it’s just getting started. Have you ever noticed that when you get in motion, you tend to stay in motion? Have you also noticed that when you get stuck you tend to stay stuck? 

Your success in business may require you too consciously break that cycle of inertia by doing something positive even when you don't feel like it. There are many days that I don't feel like 'working'. All I need to do is getting started. Once I start I'm off to the races! There may be tougher weeks that require daily jumpstarts just to keep going. Other times you'll just be on a roll! 

I have a friend named Alistair Humphreys. He's from the UK and when he was 24 years old he decided to ride his bicycle around the world www.roundtheworldbybike.com. Alastair rode from England to South Africa, crossed the Atlantic by yacht and then cycled from Patagonia to Alaska. Crossing the Pacific by freighter, Alastair completed his expedition by cycling back to England from eastern Siberia. He traveled through 60 countries, on 5 continents and covered 46,000 miles in 4 years! His trip was self-funded and 100% of the donations went to 'Hope and Homes for Children'. 

When Alistair was riding through Arizona up from Mexico, the local news station picked up the story that his bicycle was falling apart and he needed a new one to continue his trip. I believe he went through 5 bicycles on his journey. My good friend Casandra Smith saw the news story and called me. I got in touch with Alistair and met with him at the AJ's on Camelback and Central Ave in Phoenix. The special cycle he needed cost $2000 and I decided to buy one for him so he could continue his journey. We have been in touch with each other ever since then. 

As we sat at the coffee bar at AJ's that morning, Alistair shared with me some details about his journey through the jungles of Africa. He said that there were many times that the ground was so soft that he couldn't ride on it and had to walk for miles in the scalding heat. He also shared about times at higher elevations that he could coast down the mountain roads for hours.

Your business is much the same way. The question is, how bad do you want to complete the journey and is your commitment to the crusade worthy of the time you are spending on it? Think about your life, your family, the lives you will touch and the fun of it all. There were many days that Alistair had to wake up in the morning and re-start his journey. Other times he could coast for hours. Sometimes starting is all you need to get you through the day. 

This leads me to the topic of 'Promptings' Your promptings are your inner voice. I have noticed that when I am out of practice listening to my promptings, I begin to question myself. My promptings guide me on my journey. Your promptings will keep you safe and when you truly act on them out of love and not fear, they will always lead you in the right direction. Other people can not give you your promptings. In other words, when you doubt yourself and ask others for advice, you'll typically be lead in a different direction. Kody says, "If you act on YOUR promptings it will lead you to your genius!" It’s so true. 

Everyone told me not to go with SendOutCards as a business. They told me that there is no money in it! I consulted what many of you would consider to be industry experts. They ALL said that there is not a long term future here. That was 4 1/2 years ago and man, were they wrong! I followed my promptings to go for it. It felt right and I knew that if it felt this right for me it would probably feel this right for millions of others! And were just getting started! 
I can easily see us going from a $50 million dollar company to $100 million, $500 million and then a billion. It’s in the cards! ;)

I have seen many people from other companies recruit on the basis of fear of loss recruiting on the basis of 'Scarcity', never leads to long term success. Success is short lived when the basis of it is about what you'll 'lose' if you don't get in now. 

It usually sounds like this. "Get in early if you want to make a lot of money! You'll miss out if you don't sign up now!"

You always get what you focus on. I choose to focus on 'Abundance' because I can indefinitely attract hundreds of thousands of people in a world of abundance. Abundance is forever and is based in love. Scarcity is about fear of losing out and the result is short lived. Your team will be on to something else that offers a better promise when you recruit this way. If you find yourself being lured by 'fear of loss', I suggest your re-evaluate your values and motivation. 

I was offered $1 million dollars to join another company 4 1/2 years ago after having success in my last company. I was told that if I didn't sign up right away, I would LOSE OUT on the opportunity to recruit thousands of people that were looking for a home from my last company. I was patient and looked inward for the answer. I listened to that voice that told me the right thing to do. I turned down that $1 million dollar offer for SendOutCards. No one in SendOutCards had made 10K in a month. 

There was no track record for success in this company when I joined. 

I just followed my promptings. 

You'll have many questions on your journey. These are questions that only YOU can answer. Write them down and sleep on them. LISTEN for the answers. 

You'll know if you listen. In fact, you already know the answers. They just need to come to you. Here are some of the questions you may ask yourself on your journey. Again, don't look for someone else to give you the answers, because you'll end up on a journey that is not yours. LET GO of having to KNOW everything now. Simply stay in action, ask and listen to your inner promptings.

Usually if you are struggling, it’s because you are holding on too tight and trying too hard. You must define your life (who you are) through your 'I am' statements, stay in action and let go of the result. Listen to your inner promptings and they will guide you. Here are some of the questions you may be seeking answers too.

It’s great to ask the questions, but let go of having to know the answers now.

Write the questions down and listen for the answers. They will come to you:

What do I say in the card?

What do I say to someone when I call them? 

How long do I wait to follow up? 

Should I jump in full time? 

Should I send a card first or should I call them first?

How much money can I make? 

How many people should I contact each day? 

There are hundreds of questions that could be asked here. You'll have your own. Let the answers come to you and most importantly, LISTEN. 

The reason I emphasize this is because most of us have stopped listening and that's what causes us to doubt. ACT on your promptings. 

I am in the habit of sending cards daily. I jump on my computer, look in my contact manager and listen for that voice that tells me who to send cards to today. I KNOW what to say in the cards to the people that are important to me. No one else can do that for me. Those are my relationships and mine only!

Here are a few key points from tonight's call

(Turning stagnation into powerful action):

1. Meaningful daily action leads to positive results. 

Take action each day even when you don't feel like it.

Let your commitments and your promptings guide you.

2. Your 'I am' statements will define who you are. 

3. RE-START as many times as you need to. Sometimes you'll need to re-start daily until things get moving. This is not unusual even for the top producers in our profession or any profession!
4. ALLOW your promptings to guide you on your journey. Advice from others can be helpful, but make sure and listen to what your 'gut' is telling you. Doubt happens when you stop listening to your own promptings. 

5. Make your choices out of 'Love' and not 'Fear'. Choices based in 'Fear of Loss' or scarcity almost always lead to ruin. If you are deciding to do something because of what you will lose if you don't, your success will be short lived. Choose your life path from a place of abundance.

There is no urgency or fear on this path. It’s a path of a never-ending flow of goodness. You'll attract what you focus on. 

3 OPPORTUNITIES TO TAKE ACTION NOW:

I have seen quite of few people miss 3 special opportunities to introduce SOC in a very non-threatening way. Our ultimate goal is to get someone in front of their computer and have them send a card to someone they care about. However, we have some amazing tools that can help you bring someone to the point of interest. 

I personally just like calling someone that I have a 'rapport' with and saying "Do you have a few minutes? I would like to show you something really cool that I think you'll like in front of your computer. When could we do that?"

However if you have no rapport with the person or if your credibility is lacking, you may need to provide them with some info first! 

I recommend having a 'systematic' approach to using these tools. 

1. SUCCESS FROM HOME MAGAZINE: $4 ea plus shipping. 

You can purchase from your 'Purchase Products' link on your SOC site. This magazine is one of the most powerful underutilized tools that we have. It’s so simple. Plan to give away 2 a day and keep 10 in play at all times. When you do this, you'll get results. When you hand one to someone, be in a rush and just tell them you need it back and ask them when they can look at it. Follow up with a quick call the day after they said they would look at it . . . ask, "Can you see why I'm so excited?"

Then set up a time to have them send a card. Very simple! The key is to get massive exposure with the magazine. Also leave them in Airplane seat pockets (make sure and put your sticker on them!) and in Doctors Offices, Waiting rooms, and Gyms.

2. INFOPAK: Exactly the same as above only just $1 each. Will work just as well with a system! The key is to get them out and get your team giving them out. Again, make sure you have a plan to follow up with the people you give them to! I believe that the team that gets the most of these tools out to opportunity seekers will win the game.

3. BEACH MONEY (100% of the profits go to charity www.kiva.org):

There are millions of people getting laid off and are fearful of losing their jobs. Pay cuts at the Executive levels are more common than not. I wrote 

Beach Money over a year ago and just the other day picked it up and read it cover to cover with fresh eyes. If I were in Corporate America and I read 'Beach Money',

I would want to do this business! It clearly demystifies our profession and makes residual income quite appealing as compared to the traditional 9 to 5. 

Loan the book out every day. Get 5 or ten loaner copies and just keep them circulating among people that you know that still have jobs. I believe you will have people signing up with you like crazy! www.beachmoney.com
